PLANNING
PROCESS

Investments are just one part of your
financial strategy. Our comprehensive
planning process analyzes all other aspects
to ensure your finances work efficiently,
effectively, and most importantly: for you.

PLANNING PHASES

Fact Gathering: 1-2 Meetings

We will work together to collect information on income, expenses,

I/ insurance, properties, businesses and other pieces of your financial
/ picture.
I
|" - We will then help you identify your goals and top priorities
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/ ! Deep Dives: 3-4 Meetings
~

Once we have all of the details, we will work through each topic,
\ beginning with your priorities. Together, we will identify gaps,

\\ efficiencies, strategies and plans.
\
\ ¢ Financial Organization e [nsurance Gaps
\ e Retirement Planning e Social Security Timing
\ e Tax Efficiency & Distribution Planning e Estate & Legacy Planning

\ ¢ Risk Analysis ¢ Charitable Giving Strategies

\I ¢ Investment Planning e Business Succession Planning
! . . .

/ Plan Delivery & Lifetime Adjustments

After working through each area thoroughly, you will receive your
documented plan. As life changes, we'll be right beside you to
update and evaluate as you need.
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FINANCIAL PLANNING
PRICING GUIDE

The first meeting is always complimentary and provides a quote for your process.

Foundation Plan Level

This complimentary plan is a simplified version of our comprehensive planning process;
includes one meeting of output review. Offered to existing clients.

Comprehensive Plan Levels
Plans priced based on your financial complexity

$2,500

Retirement Assets
Home Property
Investment Accounts
Mortgage, Car Payment, Debts
Small Business Owner
1-2 Investment Properties
Properties in Multiple States
Legacy Planning for Blended Families
Business Partnerships
Medium to Large Business Ownership
3+ Investment Properties
Complex Estate Planning Analysis

*Investment clients of $1M or more under management receive a 50% discount

Securities offered through IFP Securities, LLC, dba Independent Financial Partners (IFP), member FINRA/SIPC. Investment advice offered through IFP
Advisors, LLC, dba Independent Financial Partners (IFP), a Registered Investment Advisor. IFP and Lifetime Wealth Strategies are not affiliated.
Registration does not imply that the Firm is recommended or approved by the United States government or any regulatory agency. Registration with
the United States Securities and Exchange Commission or any state securities authority does not imply any level of skill or training.

The information given herein is taken from sources that IFP Advisors, LLC, dba Independent Financial Partners (IFP), IFP Securities LLC, dba
Independent Financial Partners (IFP), and its advisors believe to be reliable, but it is not guaranteed by us as to accuracy or completeness. This is for
informational purposes only and in no event should be construed as an offer to sell or solicitation of an offer to buy any securities or products. Please
consult your tax and/or legal advisor before implementing any tax and/or legal related strategies mentioned in this publication as IFP does not provide
tax and/or legal advice. Opinions expressed are subject to change without notice and do not take into account the particular investment objectives,
financial situation, or needs of individual investors. This report may not be reproduced, distributed, or published by any person for any purpose
without IFP's express prior written consent.



